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^^i      Every  Massachusetts  resident  should  have  access  ^^ 
^-      to  the  economic  benefits  and  security  that  come 

^^,r|      with  owning  your  own  home. 


If  you  are  thinking  of  buying  or  fixing  up  a  home, 
we  urge  you  to  look  into  the  homeownership 
programs  offered  by  the  Massachusetts  Housing 
Finance  Agency  (MHFA).  The  Agency's  programs 
provide  low  interest  mortgages  and  home  improve- 
ment loans  to  income-eligible  households.  In 
addition  to  low  interest  rates,  these  loan  programs 
offer  low  downpayment  requirements  and  flexible 
underwriting  guidelines. 

While  providing  a  significant  opportunity  for  hard 
working  men  and  women  to  Invest  in  a  home  of 
their  own,  MHFA's  homebuyer  programs  require  no 
state  tax  dollars  and  are  funded  through  the  sale  of 
bonds  to  private  Investors. 

We  encourage  all  who  qualify  to  take  advantage  of 
this  opportunity  to  make  the  dream  of  owning  your 
own  home  a  reality.  ^  ,  _ 


^  William  Weld 
fc  Governor 


5    Paul  Cellucci 
Lt.  Governor 


'<:;  ;^' 


A  Home  of  Your  Own 


Buying  a  home  of  your  own  brings  stability 
and  control,  and  encourages  deeper  roots 
in  your  community.  Through  the 
Massachusetts  Housing  Finance  Agency 
(MHFA),  the  Commonwealth  supports  the 
American  Dream  of  homeownership  for  people 
from  all  walks  of  life,  living  in  every  community 
throughout  the  state. 

If  you  are  of  low-  or  moderate-income  and  want 
to  buy  your  first  home,  or  make  needed  home 
improvements,  consider  MHFA's  lending  programs. 
These  programs  have  made  below-market-rate 
mortgages  or  home  improvement  loans  available 
to  over  32,000  Massachusetts  families. 

Benefits  of  MHFA  financing: 

■  Reduced  interest  rates 

■  Low,  3%  downpayment  requirement 

■  Favorable  underwriting  ratios 

■  Rehabilitation  financing  options 

■  Access  to  MHFA's  Mortgage  Insurance  Fund 

■  Opportunities  for  homebuyer  counseling 

■  0, 1  and  2  point  options 

■  Statewide  availability 

This  brochure  provides  an  overview  of  MHFA's 
programs.  For  complete  details,  visit  one  of  the 
participating  lenders  or  other  participating 
organizations  discussed  inside. 


Availability 


MHFA  mortgage  funds  are  raised 
through  the  sale  of  tax-exempt  bonds 
to  private  investors.  Between  May 
1996  and  June  1997  the  MHFA  made 
over  $250  million  in  mortgage  funds  available. 
Funds  are  allocated  on  a  continuing  basis  by  MHFA 
and  are  available  through  participating  lenders 
statewide  on  a  first-come,  first-served  basis. 

If  you  are  close  to  making  an  offer  on  a  home, 
contact  a  participating  lender  as  to  the  avaLlability 
of  MHFA  mortgage  funds.  A  list  of  current  lenders 
is  included  in  the  enclosed  insert.  Lenders  are  rou- 
tinely advised  of  new  mortgage  offerings  and  can 
access  detailed  information  from  the  MHFA  on  the 
status  of  funding  for  particular  mortgage  or  home 
improvement  programs. 


How  to  Apply 

To  apply  for  MHFA  financing  you  should  also 
contact  a  participating  lender  listed  in  the  enclosed 
insert.  For  some  loan  programs,  borrowers  are 
advised  to  first  contact  a  local  housing  rehabilitation 
or  counseling  agency  listed  in  the  enclosed  insert. 
These  groups  work  with  MHFA  to  pro^ide  borrow- 
ers special  services  relating  to  specific  loan  programs. 


How  to  Qualify 


MHFA'S  LOAN  PROGRAMS  ARE 
TARGETED  TO  BUYERS  WHO: 

■  Are  first-time  homebuyers  (someone  who  has 
not  had  an  ownership  interest  in  a  principal 
residence  within  the  past  3  years). 

Exception:  You  do  not  have  to  be  a  first-time 
buyer  in  federally  targeted  areas:  Boston,  Chelsea, 
Everett,  Fall  River,  Lawrence,  Lynn,  North  Adams 
and  Somerville. 

■  Are  creditworthy.  To  check  your  credit  record  and 
receive  credit  advice,  you  can  call  the  Consumer 
Credit  Counseling  Service:  1-617-426-6644. 

■  Meet  income  guidelines  and  home  purchase 
price  guidelines.  These  guidelines  are  based 
on  Federal  Law  and  vary  depending  upon  the 
geographic  area  in  which  you  are  buying.  For 
MHFA's  current  guidelines,  refer  to  the  chart 
on  page  12. 

■  Have  a  signed  Purchase  and  Sale  Agreement. 

■  Qualify  for  the  loan  being  requested.  Lenders 
will  assess  your  ability  to  afford  a  home  by 
considering  your  income,  assets,  job  stability, 
liabilities,  etc.  Monthly  housing  expenses  should 
not  exceed  30%  of  your  monthly  income. 
Housing  expenses  plus  other  debt  should  not 
exceed  36%  of  monthly  income. 

Exception:  Higher  underwriting  ratios  (33% 
and  38%)  are  available  to  buyers  who  first 
complete  an  MHFA-approved  Homebuyer 
Counseling  course. 


Programs  for  Homebuyers 


GENERAL  LENDING 

MHFA's  most  popular  mortgage 
program  is  known  as  General  Lending. 
Under  this  program,  below- market- 
rate  mortgages  are  available  to  bor- 
rowers meeting  general  eligibility  guidelines. 
Typically,  half  of  these  funds  are  set  aside  for  priori- 
ty borrowers  who  are: 

■  Lower-income  households  ($31,000  or  less) 

■  Veterans 

■  Minority  households  (Blacks,  Hispanics,  Asians, 
Cape  Verdeans,  and  Native  American  Indians) 

■  Households  in  which  a  member  has  a  disability. 

To  apply,  prospective  buyers  should  contact  one  of 
the  participating  lenders  listed  in  the  enclosed  insert. 

PURCHASE  AND  REHABILITATION 
MORTGAGES 

Mortgages  covering  the  cost  of  the  home  plus 
necessary  rehabilitation  are  available  through 
MHFA's  Purchase  and  Rehabilitation  Program. 
To  qualif)',  a  borrower  must  meet  MHFA's  general 
eligibility  guidelines  and  be  purchasing  a  home  that 
needs  repairs  costing  a  minimum  of 

■  $3,000  for  a  single-family  home 

■  $4,000  for  a  2 -family  home 

■  $5,000  for  a  3 -family  home 

■  $6,000  for  a  4 -family  home 


The  combined  costs  of  buying  and  renovating  the 
home  must  be  supported  by  an  appraisal  and  can 
not  exceed  MHFA's  home  purchase  price  guideHnes. 

To  apply,  interested  borrowers  should  first  contact 
one  of  the  local  housing  rehabilitation  agencies 
(LRAs)  listed  in  the  enclosed  insert.  These  agencies 
will  assist  you  in  determining  eligibility,  identifying 
needed  repairs,  and  hiring  and  overseeing  the  work 
of  a  contractor.  They  will  also  refer  you  to  a  partici- 
pating lender  who  will  process  your  mortgage  loan 
application.  Some  MHFA  lenders  are  also  handling 
these  loans  directly  in  areas  not  covered  by  LRAs. 
Consult  with  a  participating  lender  for  details. 

HOMEBUYER  COUNSELING 

The  Homebuyer  CounseHng  Program  educates 
first-time  buyers  in  the  complexities  of  the  home- 
buying  process  and  prepares  them  for  the  responsi- 
bilities of  ownership. 

Programs  include  discussions  of: 

■  The  mortgage  application  process 

■  Downpayment  and  closing  cost  requirements 

■  Credit  evaluation 

■  Making  an  offer  to  purchase  and  getting 
a  home  inspection 

■  What  you  need  for  a  closing 

■  Special  considerations  for  buyers  of 
condominiums  or  2-4  family  homes. 


To  qualify  you  must  meet  MHFA's  general  eligibilit)^ 
guidelines  and  complete  an  approved  counseling 
class  offered  by  a  participating  housing  counseling 
organization.  These  organizations,  Hsted  on  the 
enclosed  insert,  will  also  refer  graduates  to  a 
participating  lender. 

ACQUISITION  SET-ASIDE  PROGRAM  (ASAP) 

ASAP  helps  first-time  buyers  access  affordable 
housing  opportunities  in  MHFA-approved 
residential  developments  statewide.  In  these  devel- 
opments, builders,  banks,  regulators  or  investors 
are  offering  existing  single-family  homes  or  condo- 
miniums priced  within  MHFA's  cost  guidelines. 
Buyers  of  these  units  can  access  below-market-rate 
mortgages  from  MFIFA. 

To  qualify,  buyers  must  meet  MHFA's  general 
eligibility  guidelines  and  purchase  a  home  in  a 
participating  development. 

REOpportunity 

The  REOpportunity  program  is  available  for 
buyers  of  MHFA-held  foreclosed  properties. 
Belo\v-market-rate  mortgages  are  available  to 
qualified  borrowers  (see  page  12).  Standard  financ- 
ing can  be  arranged  for  buyers  who  do  not  meet 
MHFA  guidelines.  All  buyers  benefit  from  home- 
buyer  counseling,  a  rehabilitation  package  and  cash 
incentives.  Buyers  interested  in  REOpportunity 
should  call  (617)  854-1313  to  receive  a  list  of 
properties  or  to  ask  questions  about  this  program. 


SPECIAL  PROGRAMS 

■  MHFA's  Mortgage  Insurance  Fund 

provides  required  private  mortgage  insurance  on 
all  mortgages  involving  downpayments  of  less 
than  25%  of  the  home  purchase  price.  Based  on 
their  individual  needs,  buyers  can  choose  from 
one  of  the  annual  or  monthly  payment  options 
offered  by  the  Fund. 


Programs  for  Homeowners 


HOME  IMPROVEMENT  LOAN  PROGRAM 

To  assist  homeowners  faced  with  repairs, 
MHFA  offers  low-cost  loans  of  up  to 
$15,000  to  correct  code  violations  or  make 
other  home  improvements.  Loans  are  avail- 
able for  terms  ranging  from  6  months  to  15  years 
and  can  be  used  for  such  things  as: 

■  Improving  sewage  disposal  systems 
(including  septic  systems) 

■  enhancing  basic  living  conditions,  safety, 
or  energy  efficiency 

■  bringing  a  home  up  to  standards  required  by 
state  or  local  building  codes 

To  qualihs  homebuyers  must  be  income  eligible. 
To  apply,  contact  one  of  the  local  housing  rehabili- 
tation agencies  Hsted  in  the  enclosed  insert.  These 
agencies  will  help  )'ou  identif\^  and  estimate  repairs, 
find  a  contractor,  and  make  sure  the  work  is  done 
according  to  specifications.  These  agencies  will  also 
refer  you  to  a  participating  lender  who  will  process 
your  loan  appHcation. 


QUALIFIED  REHABILITATION 

To  cover  repairs  of  more  than  $15,000,  MHFA  also 
offers  a  mortgage  refinancing  program  for  home- 
owners. To  qualifv',  borrowers  must  be  income 
eligible,  and: 

■  the  property  being  rehabilitated  must  be  a  1-4 
family  home,  at  least  20  years  old,  and  occupied 
by  the  owner. 

■  the  loan  cannot  be  used  to  add  rooms  or 
create  an  apartment. 
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■  the  maximum  loan  amount  cannot  exceed  95% 
of  MHFA's  home  purchase  price  Hmits  (shown  on 
page  12)  or  the  appraised  value  of  the  property 
after  rehabilitation,  whichever  is  less. 

These  loans  are  available  in  limited  situations.  To 
determine  if  you  are  eligible  and  to  apply,  contact 
one  of  the  local  housing  rehabilitation  agencies 
listed  in  the  enclosed  insert. 


GET  THE  LEAD  OUT 

MHFA's  Get  The  Lead  Out  Program  provides  low- 
cost  financing  to  owners  of  1-4  family  properties  to 
remove  lead  paint  and  reduce  the  possibilities  of 
lead  poisoning  among  children. 

■  Owner  occupants  who  meet  the  income  guide- 
lines shown  on  page  12  are  eligible  for  a  0% 
deferred  payment  loan  not  due  until  the  sale  or 
refinancing  of  the  property. 

■  Nonprofit  organizations  are  eligible  for  0% 
fully  amortizing  loans  on  properties  that  are 
being  rented  to  income  eligible  households. 

■  Investor  owners  are  eligible  for  3%  fully 
amortizing  loans  on  properties  that  are  being 
rented  to  income  eligible  households. 

The  maximum  loan  amounts  are: 

■  Single-family     $20,000 

■  2-family  $25,000 

■  3-family  $30,000 

■  4-family  $35,000 
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For  non-profits  and  investor  owners,  loan  terms 
run  fi-om  5-20  years,  based  on  the  size  of  the  loan 
and  borrower  qualifications. 

To  apply,  contact  one  of  the  housing  rehabiUtation 
agencies  shown  in  the  enclosed  insert.  They  will  assist 
you  in  applying  for  financing  and  in  locating  contrac- 
tors to  handle  the  inspection  and  abatement  process. 

Costs  to  the  Homebuyer 

When  applying  for  any  MHFA  loan,  borrowers 
will  be  charged  an  MHFA  processing  fee  by  the 
lender  of  $150. 

There  will  also  be  customary  closing  costs  and 
mortgage  application  fees  charged  by  the  lender  as 
there  would  be  with  any  conventional  loan.  These 
may  range  from  2%  to  5%  of  the  mortgage  loan 
amount.  Your  lender  should  provide  you  with  a 
complete  description  of  closing  costs  as  part  of  the 
mortgage  loan  application  process. 
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Federal  Recapture  Provisions 

Because  they  have  received  a  subsidized  mortgage 
through  MHFA,  buyers  who  sell  their  homes  within 
9  years  of  the  purchase  date  may  have  to  pay  a  federal 
recapture  tax.  The  amount  of  recapture  is  determined 
using  a  formula  which  considers  household  income 
at  the  time  of  the  sale;  the  year  the  home  is  sold;  and 
how  much  capital  gain  has  been  recognized  on  the 
sale  of  the  home.  Lenders  are  required  to  disclose  and 
discuss  this  information  with  you  in  more  detail  at  the 
time  that  you  apply  for  and  close  your  MHFA  loan. 
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MHFA  Acquisition  Cost  and  Income  Limits 

Use  the  code  on  the  map  at  right  or 
refer  to  the  community  listings  on  page 
14  to  find  the  market  area  in  which 
your  potential  home  is  located. 


Market  Area 

Communities 
Within  Area 

1-2  Persons 

3  OR  More 

A.  Boston 
Market  Area 

Boston,  Cambridge,"^ 
Chelsea,  Evereh, 
Lynn,  Somerville 

$50,000 

$57,000 

All  Other 
Communities 

$50,000 

$57,000 

B.  Lawrence 
Market  Area 

Lawrence 

$47,000 

$54,000 

All  Other 
Communities 

$47,000 

$54,000 

C.  Lowell 

Market  Area 

All 

$50,000 

$57,000 

D.  New  Bedford 
Market  Area 

All 

$46,000 

$52,000 

E.  Springfield 
Market  Area 

Aa 

$46,000 

$52,000 

F.  Baunce  OF  State 
Market  Area 

Fall  River 
North  Adams 

$46,000 

$52,000 

All  Other 

Communities 

$46,000 

$52,000 



'While  Cambridge  is  a  federally-targeted  orea,  ttie  City  of  Cambridge  requires  MHFA  loan 
recipients  to  be  first-time  homebuyers.  All  other  targeted  communities  above  do  not  require  ttiis. 


Types  OF  CoNSTRunioN  & 
Maximum  Purchase  Price 


Single  Family  New  $165,000 
2  Family  New       $185,000 


Single  Family  Existing  $165,000 

2  Family  Existing  $185,000 

3  Family  Existing  $224,000 

4  Family  Existing  $261,000 


Single  Family  New  $144,000 
2  Family  New       $162,000 


Single  Family  Existing  $144,000 

2  Family  Existing  $162,000 

3  Family  Existing  $196,000 

4  Family  Existing  $228,000 


Single  Family  New  $160,000 
2  Family  New       $180,000 


Single  Family  Existing  $146,000 

2  Family  Existing  $164,000 

3  Family  Existing  $198,000 

4  Family  Existing  $231,000 


Single  Family  New  $143,000 
2  Family  New       $161,000 


Single  Family  Existing  $120,000 

2  Family  Existing  $135,000 

3  Family  Existing  $163,000 

4  Family  Existing  $190,000 


Single  Family  New  $143,000 
2  Family  New       $161,000 


Single  Family  Existing  $120,000 

2  Family  Existing  $135,000 

3  Family  Existing  $163,000 

4  Family  Existing  $190,000 


Single  Family  New  $143,000 
2  Family  New       $161,000 


Single  Family  Existing  $117,000 

2  Family  Existing  $131,000 

3  Family  Existing  $159,000 

4  Family  Existing  $185,000 


Single  Family  New 

$143,000 

Single  Family  Existing  $111,000 

2  Family  New 

$161,000 

2  Family  Existing      $124,000 

3  Family  Existing      $151,000 

4  Family  Existing      $175,000 

Single  Family  New 

$145,000 

Single  Family  Existing  $140,000 

2  Family  New 

i 

$163,000 

2  Family  Existing      $157,000 

3  Family  Existing      $190,000 

4  Family  Existing      $221,000 

Single  Family  New  $143,000 
2  Family  New       $161,000 


Single  Family  Existing  $120,000 

2  Family  Existing  $135,000 

3  Family  Existing  $163,000 

4  Family  Existing  $190,000 
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Effective  12/5/94. 


List  of  Communities 


Abington 

F 

Brockton 

F 

East  Bridgewater 

Acton 

A 

Brewster 

F 

East  Brookfield 

ACUSHNET 

D 

Brookfield 

F 

East  Longmeadow 

Adams 

F 

Brookline 

A 

Eastham 

Agawa/a 

E 

Buckland 

F 

Easthampton 

Alford 

F 

Burlington 

A 

Easton 

A/AESBURY 

A 

Edgartown 

Amherst 

E 

Egremont 

Andover 

B 

Cambridge 

A 

Erving 

Arlington 

A 

Canton 

A 

Essex 

A 

Ashburnham 

F 

Carlisle 

A 

Everett 

A 

ASHBY 

F 

Carver 

A 

Ashfield 

F 

Charl^ont 

ASHWND 

A 

Charlton 

Fairhaven 

D 

Athol 

F 

Chatham 

Fall  River 

AniEBORO 

F 

Chela\sford 

Falmouth 

Auburn 

F 

Chelsea 

Fitchburg 

Avon 

F 

Cheshire 

Florida 

Aver 

A 

Chester 

FOXBOROUGH 

Chesterfield 

Framingham 

Chicopee 

Franklin 

A 

Barnstable 

F 

Chilmark 

Freetown 

D 

Barre 

F 

Cwrksburg 

Becket 

F 

Clinton 

Bedford 

A 

Cohasset 

Gardner 

F 

Belchertown 

E 

Colrain 

Gay  Head 

F 

Bellingham 

A 

Concord 

Georgetown 

B 

Belmont 

A 

Conway 

Gill 

F 

Berkley 

A 

Cummington 

Gloucester 

A 

Berlin 

A 

Goshen 

F 

Bernardston 

F 

Gosnold 

F 

Beverly 

A 

Dalton 

Grafton 

F 

Billerica 

C 

Danvers 

Granby 

E 

BlACKSTONE 

A 

Dartmouth 

Granville 

F 

Blandford 

F 

Dedham 

Great  Barrington 

F 

Bolton 

A 

Deerfield 

Greenfield 

F 

Boston 

A 

Dennis 

Groton 

C 

Bourne 

F 

DiGHTON 

Groveland 

B 

Boxborough 

A 

Dougu\s 

BOXFORD 

B 

Dover 

Boylston 

F 

Dracut 

Braintree 

A 

Dudley 

Bridgewater 

F 

Dunstable 

Brimfield 

F 

Duxbury 

A 
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Hadley 

E 

liKEVILLE 

F 

Milton 

A 

Halieax 

F 

Lancaster 

A 

Monroe 

F 

Hamilton 

A 

Lanesborough 

F 

MONSON 

E 

Hampden 

E 

Iawrence 

B 

Montague 

F 

Hancock 

F 

Lee 

F 

Monterey 

F 

Hanover 

A 

Leicester 

F 

Montgomery 

E 

Hanson 

F 

Lenox 

F 

Ml  Washington 

F 

Hardwick 

F 

Leominster 

F 

Harvard 

A 

Levereh 

F 

Harwich 

F 

Lexington 

A 

Nahant 

A 

Hatfield 

E 

Leyden 

F 

Nantucket 

F 

Haverhill 

B 

Lincoln 

A 

Natick 

A 

Hawley 

F 

LlHLETON 

A 

-  Needham 

A 

Heath 

F 

LONGMEADOW 

E 

New  Ashford 

F 

HiNGHAM 

A 

Lowell 

C 

New  Bedford 

D 

Hinsdale 

F 

Ludlow 

E 

New  Braintree 

F 

HOLBROOK 

A 

LUNENBERG 

F 

New  Marlborough 

F 

Holden 

F 

Lynn 

A 

New  Salem 

F 

Holland 

F 

Lynnfield 

A 

Newbury 

A 

Holliston 

A 

Newburyport 

A 

HOLYOKE 

E 

Newton 

A 

HOPEDALE 

A 

Malden 

A 

Norfolk 

A 

HOPKINTON 

A 

Manchester 

A 

North  Adams 

F 

Hubbardston 

F 

Mansfield 

A 

North  Andover 

B 

Hudson 

A 

Marblehead 

A 

North  AmEBOROUGH 

F 

Hull 

A 

Marion 

D 

North  Brookfield 

F 

Huntington 

E 

Marlborough 

A 

North  Reading 

A 

Marshfield 

A 

Northampton 

E 

Mashpee 

F 

Northborough 

F 

Ipswich 

A 

MAnAPOiSEn 

D 

Northbridge 

F 

Maynard 

A 

NORTHFIELD 

F 

Medfield 

A 

Norton 

A 

Kingston 

A 

Medford 

A 

NORWELL 

A 

Medway 

A 

Norwood 

A 

Melrose 

A 

Mendon 

A 

Merrimac 

B 

Oak  Bluffs 

F 

Methuen 

B 

Oakham 

F 

MiDDLEBOROUGH 

F 

Orange 

F 

Middlefield 

F 

Orleans 

F 

Middleton 

A 

Otis 

F 

Milford 

A 

Oxford 

F 

Millbury 

F 

Millis 

A 

MiLLVILLE 

A 
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Palmer 

Paxton 

Peabody 

Pelham 

Pembroke 

Pepperell 

Peru 

Petersham 

Phillipston 

PinSFIELD 
PU\INFIELD 
PmiNVILLE 

Plymouth 
Plympton 
Princeton 
Provincetown 

Quincy 

Randolph 

Raynham 

Reading 

Rehoboth 

Revere 

Richmond 

Rochester 

Rockland 

rockport 

Rowe 

Rowley 

royalston 

Russell 

Rutland 


Salem 

Salisbury 

Sandisfield 

Sandwich 

Saugus 

Savoy 

scituate 

Seekonk 

Sharon 

Sheffield 

Shelburne 


Sherborne 

Shirley 

Shrewsbury 

Shutesbury 

Somerset 

Somerville 


southbridge 

Southwick 

Spencer 

Springfield 

Sterling 

Stockbridge 

Stoneham 

Stoughton 

Stow 

Sturbrioge 

Sudbury 

sunoeriand 

Sutton 

SwAMPSCon 

Swansea 


South  Hadley  E 
Southampton  E 
Southborough    a 


Taunton 

Templeton 

Tewksbury 

TiSBURY 
TOUAND 

Topsfield 

townsend 
Truro 
Tyngsborough    C 
Tyringham       F 


Upton 

Uxbridge 

Wakefield 
Wales 
Walpole 
Waltham 


Wareham 


Washington 
Watertown 


Webster 
Wellesl£y 
Wellfleet 
Wendell 
Wenham 
West  Boylston 
West  Bridgewater  F 
West  Brookfield  F 
West  Newbury  B 
West  Springfield  E 
West  Stockbridge    F 


West  Tisbury 

Westborough 

Westfield 

Westford 

Westhampton 

Westminster 

Weston 

Westport 

Westwooo 

Weymouth 

Whatley 


Wilbraham 

Williamsburg 

Williamstown 


Winchendon 
Winchester 


Woburn 
Worcester 
Worthington 
Wrentham 

Yarmouth 


i^'} 
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MASSACHUSETTS  HOUSING 
FINANCE  AGENCY 

ONE  BEACON  STREET 
BOSTON,  MASSACHUSETTS 
02108 


TEL    1-617-854-1020 
TDD  1-617-854-1025 


Steven  D.  Pierce 
Executive  Director 

Michael  J.  Dirrane 
Chairman 


EQUAL  HOUSING 
OPPORTUNITY 
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